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Timely Placements
A. 90 – 120 Days
B. Company Process/ Company Protocol
C. Your Leverageg





Helpful Back-Up p p
Documentation

A. Invoices
B StatementB. Statement
C. Last Method of Payment
D Credit ApplicationD.Credit Application
E. Personal Guarantees





Collection Process 
Begins

A L  d C ll  B i

g
A. Letters and Calls Begin
B. Fact Finding Stage

ll f llC. Call from Collector to You



Establishing g
CollectabilityCollectability

A Debtor Acknowledges Debt?A. Debtor Acknowledges Debt?
B. Drive Resolution
C. Communicate Disputes / OffersC. Communicate Disputes / Offers
D.Remittance



E d R ltEnd Result
A. Paid in Full!
B Compromise Balance from ClientB. Compromise Balance from Client
C. Settlement / Dispute
D L l / L iD. Legal / Lawsuit


